
The prevention of oral diseases,
including periodontitis, is crucial
for the general health and well-
being of patients, experts have
agreed at the Europerio congress
in Vienna. They said that owing to
both known and recently discov-
ered associations between peri-
odontal inflammation and sys-
tematic diseases like pancreatic
cancer, the specialty should be
considered part of the preventa-
tive framework in medicine.

Europerio 7 was officially
opened on Wednesday in the
presence of representatives of 26
member associations of the Euro-
pean Federation of Periodontol-
ogy, who presented on stage with
their respective flags during the
welcome ceremony. Among oth-
ers, delegates were addressed by
EFP General Secretary Stefan
Renvert (Sweden) and Chairman
of the Europerio 7 Organising

Committee Dr Gernot Wimmer
(Austria), who also paid tribute to
several members of the Vienna
School and pioneers in oral biol-
ogy, including Rudolf Kronfeld
and Bernhard Gottlieb, after
whom the Medical University of
Vienna’s dental school was
named.

“Thanks to the work of many,
we have a fantastic congress
ahead of us,” Renvert said.

From 6 to 9 June 2012, at the
Reed Exhibitions Congress Cen-
ter in Vienna, Europerio 7 will be
offering attendees the latest re-
search and technology in the
field of periodontology and den-
tal implantology. Over 60 lec-
tures and workshops by 100 in-
ternationally renowned speak-
ers will be presented from
Wednesday to Saturday. Today’s
topics include the management

of risk factors for periodontitis
and periodontal maintenance
treatment in the dental practice.
In addition, a large number of ses-
sions and forums on dental im-
plantology and dental hygiene
will be held.

For more news from this year’s
Europerio in Vienna, please scan
the QR code or visit www.dental-
tribune.com/europerio7.
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Experts from Europe “show their colours” at Europerio 7

Acteon is one of the most inno-
vative and active companies on
the global dental market. Being
aware of the high quality of the
scientific programme and the
excellent standing of the Eu-
roperio congresses in the dental
community, the company, which
is involved in preventative and
conservative dentistry, chose to
be a diamond sponsor at this
year’s conference. 

At Europerio 7, Acteon will be
launching SoproCARE, a new in-
tra-oral camera for evaluating

plaque status and soft-tissue in-
flammation. It was developed to
assist the dental professional
during prophylaxis and peri-
odontal treatment in the dental
office. Thanks to SoproCARE,
dental professionals can now
achieve complete prophylactic
treatment with one device, the
company said.

Besides launching new prod-
ucts, Acteon has also organised
sponsored, hands-on sessions
and lectures at Europerio 7. Its
first session was held yesterday

by Dr Bennani and Prof. Grimm,
who gave an extremely interest-
ing hands-on lecture entitled “Ad-
vanced methods of conservative
treatment of periodontitis and
peri-implantitis”. Today, Dr Vidot
and Prof. Louise will be present-
ing a novel comprehensive pro-
phylactic treatment procedure,
and Dr Dibart will be holding a
lecture on the Piezotome 2 in the
main auditorium on Saturday.

More details about new prod-
ucts and sessions are available at
booth 37 in the exhibition hall.

Diamond sponsor Acteon boosts presence at Europerio

Representatives of all EFP member associations presenting on stage during the Europerio 7
Welcome Ceremony. (DTI/Photo Annemarie Fischer)

Gilles Pierson, CEO of the Acteon Group, posing with his team. Prof. Grimm during his hands-on lecture on advanced methods of
conservative treatment of periodontitis and peri-implantitis. 
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The Italian dental manufac-
turer mectron is currently show-
casing its new multipiezo pro de-
vice at the Europerio conference
in Vienna. today international
spoke with the company’s Mar-
keting and Sales Manager, André
Siegrist, about the device and the
ways in which it has been im-
proved compared with its prede-
cessor.

today international: Your new
multipiezo pro seems to offer
more flexibility than its pred-
ecessor. What new indications
are covered by the device?

André Siegrist: This new
product indeed stands for er-
gonomics and flexibility. Its two
LED-equipped ultrasonic hand-
pieces make treatment that re-
quires frequent tip changes very
easy. In addition, its two large liq-
uid bottles allow the operator to
choose between commonly used
rinsing liquids at any time. Multi-
piezo pro, however, is also avail-
able with an additional tap-water
connection.

The range of indications starts
with classical scaling and root
planing, continues with ortho-
and retrograde endodontic treat-
ments and extends to a variety 
of restorative indications. The

newly developed electronics of
this device drive exclusive 
mectron tips, like those dedi-
cated to crown-margin finishing
or the revolutionary cavity prep
tips with a patented dia-
mond-like surface coat-
ing, which offers far better
performance and wear re-
sistance than traditional
diamond coatings.

The device has the same
interface as the re-
cently launched PIEZO-
SURGERY touch. Is this
becoming the new stan-
dard?

A year after the market
launch, it is fair to say that
customer response to this
product has exceeded our
expectations. While the
design of the device is
very appealing, ease of
use and excellent hygiene
conditions convince even
the most demanding of
surgeons. We will continue to use
this high-tech interface in future
products. This technology, how-
ever, is costly and, therefore, we
will not be seeing these kinds of
touch screens on low-cost prod-
ucts very soon.

What advantages does the de-

vice offer for periodontal
treatment?

Even with the device’s stan-
dard setting, the sophisticated
electronics provide an excellent

basis for an efficient yet also gen-
tle periodontal treatment. These
qualities are intensified with 
the brand-new soft mode. This
unique feature provides excel-
lent patient comfort while main-
taining the same level of per-
formance. The soft mode has re-
ceived very good feedback from

pain-sensitive patients, which is
of course beneficial for the clini-
cian too. Furthermore, mectron’s
large range of periodontal inserts
offers the ideal tip shape in all sit-

uations. The use of the popular
left- or right-curved periodontal
tips, in particular, is made very
easy and efficient owing to the
device’s standard equipment
with two handpieces.

The cleaning of implants re-
mains a clinical challenge.

How is the device intended to
help in this regard?

mectron will be launching an
innovative insert for ultrasonic
implant cleaning during Europe-

rio. It resonates particu-
larly well with multi -
piezo pro’s ultrasonic
generator. It goes without
saying that the new soft
mode is of clear benefit
here as well. The main ad-
vantages of this new in-
sert are its excellent
anatomical access, its
safety, owing to the full
PEEK design without a
metal core, as well as its
favourable price-perfor -
mance ratio.

You are showcasing
this device to special-
ists for the first time in
Vienna. When and
where will it be avail-
able?

Multipiezo pro will be
available in all European mar-
kets from September 2012. Non-
European markets will follow a
few months later, which is due to
various country-specific prod-
uct-registration procedures.

Thank you very much for this
interview.

“We will continue to use this high-tech interface
in future products”
An interview with André Siegrist, Marketing and Sales Manager at mectron

(DTI/Photo Annemarie Fischer)

Yesterday at Europerio 7 in 
Vienna, Giovanni Zucchelli, Pro-
fessor of Periodontology at the
University of Bologna, Italy, led
a highly topical and packed
workshop en titled “Reconstruc-
tive periodontal plastic surgery
in the aesthetic zone”. Forty den-
tal professionals from 14 differ-
ent countries and with varying
levels of experience, ranging
from young dentists to experi-
enced academics, participated
in this event, which was spon-
sored by Straumann. The objec-
tive was to demonstrate the sur-
gical procedure, both in theory
and in practice, using swine
mandibles as a model. 

In his discussion preceding
the demonstration, Zucchelli
explained the standard proto-
col of periodontal plastic sur-
gery procedures. He also ex-
plained the added benefit of us-
ing Straumann’s enamel matrix
derivative Emdogain in the
treatment of bony defects and
gingival recession. “The most
important thing,” noted Zuc-

chelli, “is to follow the current
surgical protocol strictly. Ad-
herence to the guidelines in

combination with the use of 
Emdogain will result in very
good clinical outcomes.” 

Zucchelli then demonstrated
the surgical procedure and the
use of Emdogain in a swine

mandible model. Participants
had the opportunity to practise
the procedure and agreed that
the combination of theory with
hands-on practice was very help-
ful and should be offered more
frequently. 

Straumann introduced its
new Emdogain 015 yesterday at
Europerio. Since surgery with
the material is demanding, once
surgeons have attended the req-
uisite course, they should begin
with easy clinical cases and ad-
vance step by step, adhering
closely to the protocol, the com-
pany recommended. Any
changes to the protocol or the
omission of steps will compro-
mise the probability of success. 

Emdogain has been proven to
improve attachment between
the gingiva and the root, con-
tributing to complete root cover-
age and the long-term outcome.
The product is a vital component
of the protocol and its long-term
benefits have been demon-
strated in clinical studies. 

Enormous need for knowledge and skills in reconstructive
periodontal plastic surgery

(DTI/Photo PR Schwegler, Switzerland)
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The Straumann Soft Tissue Level solution to address space limitations 
 Confidence when placing small diameter implants  Wide range of treatment options
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The iChiropro from Bien-Air is
a new implantology system
equipped with an iPad user inter-
face and high-performance   in-
struments. According to the
Swiss manufacturer, this device
belongs to a new generation of

medical instruments, which
could significantly simplify the
workload in dental practices and
clinics worldwide. today inter -
national had the op portunity to
speak with Marco Gallina, vice-
president   of   Bien-Air   Den-

tal’s product management, about
this new device.  

today international: What was
your intention with the devel-
opment of the iChiropro?

Marco Gallina: First of all,

we wanted practitioners to in-
teract with their physio-dis-
penser in a completely new and
user-friendly way. After devel-
oping several systems designed
for fitting implants, we wanted
to push the boundaries of inno-

vation with a revolutionary con-
cept. 

With the iChiropro, we are
clear ly distinguishing ourselves
from the competition with a sys-
tem that offers incomparable
performance levels.

Many companies already of-
fer iPad-based solutions. What
is the main innovation of the
system?

In terms of its functionality,
the application allows multiple
users to customise and store
their own  sequences. The iChiro-
pro is also the only device that al-
lows users to save, export and
print all operation parameters
whilst documenting patient data
and the implants used. It in-
cludes a database featuring 
the main implant brands on the
market, as well as their prede-
fined settings, making it a quick
and high-performance tool.

The iChiropro has been ap-
proved as a medical device. The
iPad has a user interface func-
tion, while the motor, its various
peri pherals and safety devices
are  controlled by the system’s
electronics. It is also possible to
apply a sterile film to the touch-
screen  display.

How has the device been re-
ceived by users so far?

Practitioners all over the
world have collectively ex-
pressed their interest and were
very enthusiastic when the pro-
totypes of this new implantology
system were present ed. Many of
them described it as “indispens-
able”.

Users operate and adjust the
 settings on the iChiropro using
the iPad’s touch-screen display
and our attractive and ergonomi-
cally designed bespoke applica-
tion. If necessary, the operation
parameters can be prepro-
grammed outside the practice
and used several times, saving a
great deal of time. The  option of
saving operation data  enables
practitioners to keep a full his-
tory of each operation performed
and can be vital in case of a legal
dispute.

What can dental practitioners
expect from the system in the
future?

Bien-Air Dental will be updat-
ing the iChiropro application
regular ly, so it will be packed full
of new  innovative and practical
functions.

Thank you for this interview.

®

AD

An indispensable implantology system
Bien-Air’s Vice-President of Product Management Marco Gallina on the company’s new iChiropro application

Marco Gallina



An easier way  
to clean in-between

AirFloss 
Philips 
Sonicare

The Philips Sonicare AirFloss is specifically designed to give your patients an easy, quick  

and effective way to clean interproximally. It features the patented microburst technology 

that shoots microdroplets of air and water to remove plaque biofilm between teeth,  

and it is proven to be safe and gentle on gums and teeth. 

 simple one-button use; as easy as a mouse-click 
cleans between all teeth in just 60 seconds

 removes interproximal plaque biofilm
 offers patients who do  

not clean in-between teeth regularly the opportunity  
to try out the AirFloss without any risk.

Cleaning in-between is too troublesome for your patients?

Visit the Philips booth at Europerio 7 (hall A, G 34) for more information  
about the Sonicare AirFloss.
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The dental implant and bone
graft substitute market is the most
rapidly advancing segment of
dental technology, and leading
competitors in this market must
consistently develop new prod-
ucts supported by research from
scientific and academic organisa-
tions to remain competitive. Re-
cent cases have demonstrated
that when companies lose a seg-
ment of support from the scien-
tific community, their market
shares tend to suffer significantly.

The European dental implant
and bone graft substitute market
has been further challenged by
recent economic instability and
the eurozone crisis, which has
created a consistent demand for
lower-cost dental implant prod-
ucts. As a result, many lower-
priced competitors have begun
to seize larger market shares in
almost every European market.
In many segments, these com-
petitors are either regional or
sourced from overseas markets
such as Brazil, Korea and Israel.
Regenerative products and bar-
rier membranes have been par-
ticularly affected by consumer
austerity, as these products are
discretionary in many cases.
However, a growing number of
consumers continue to demand
high-quality products, guaran-
tees of service and scientific im-
provements, which only pre-
mium manufacturers are
equipped to offer. Conical inter-
nal connections is one such re-
cent innovation, and currently
constitute the fastest-growing
connection type in the dental im-
plant industry. 

Many dental implant and
bone graft substitute companies
have looked to expand their
product portfolio or create new
markets while they create pack-
age deals to offset competition
from rapidly emerging lower-
priced competitors. Signifi-
cantly, many European and US
companies involved in this mar-
ket have begun to invest in rap-
idly emerging periphery mar-
kets such as Turkey.

Increasing prevalence of
conical internal connections

Dental implants are con-
nected to final abutments in one
of three ways: internal connec-
tions, external connections or
single-unit devices in which the
implant and abutment are al-
ready attached. Furthermore, in-
ternal connections have two sub-
segments: butt-joint internal con-
nections and conical internal
connections.

Research has shown that a
lack of intimate fit of the implant

in the abutment or movement of
the implant can provide an area
for bacterial growth. Conven-
tional butt-joint connections pro-
vide a connection that can result
in micro-movement between the
implant and the abutment, creat-
ing a pump effect for bacteria into
the connection area. When bacte-
ria are present in the micro-gap,
they can cause inflammation, tis-
sue recession and bone loss. Re-
cent clinical studies have demon-
strated that, on average, conical
connections offer a smaller mi-
cro-gap than butt-joint connec-
tions, in addition to a greater me-
chanical level of stability. As a re-
sult, conical connection types
have become hugely successful
in the dental implant market, and
the majority of leading dental im-
plant manufacturers have intro-
duced conical internal connec-
tion products. Conical connec-
tion types will continue to repre-
sent one of the fastest-growing
segments of the dental implant
market.

Turkey one of the fastest
growing dental implant and
final abutment markets in
the world

Turkey is one of the fastest-
growing dental implant markets,
congruent with strong economic
growth that weathered the reces-
sion far better than the US and
nearly any region in Europe. The
technology of dental implants in
this country has advanced rap-
idly, as most of the major players
in the European market moved
quickly to gain a strong market
share in Turkey. Additionally,
this market benefits from low
labour costs, which adds to the in-
centive for implant companies to
establish domestic subsidiaries
or local distribution partners, 

fuelling options for consumers.
Turkey is also a popular destina-
tion for dental tourism, espe-
cially among patients from more
expensive European markets.
From 2008 to 2018, the Turkish
dental implant, final abutment
and computer-guided surgery
market is expected to grow at a
compound annual growth rate of
20.4 %.

In May 2011, AGS Medikal
Ürünleri, the first major Turkish

company to produce dental im-
plants, commenced operations in
the province of Trabzon, on the
coast of the Black Sea. The com-
pany was established with an ini-
tial 5 million Turkish lira invest-
ment. Market experts predict
that the company will soon be
joined by other Turkish dental
implant manufacturers that will
offer lower-priced products to
compete domestically and later
internationally with larger im-
plant companies. 

EU medical tourism directive
will strongly impact the 
European dental implant
market

The EU directive on cross-bor-
der healthcare that comes into
force in 2013 will have a strong
impact on the European dental
implant market. This directive
will target the medical tourism
market, which is significant, as
dental treatment procedures ac-
count for nearly half of medical
tourism in most major markets.

The directive gives patients the
right to be reimbursed for treat-
ment they receive in other EU
countries. This could lead to
more Western Europeans travel-
ing to Eastern Europe, including
Poland and Bulgaria, which are
rapidly developing the quality of
the medical services they offer.

The UK features one of the
highest rates of outbound dental
tourism, as patients are unaccus-
tomed to large out-of-pocket costs

for procedures, owing to the
legacy of the National Health
Service. Whereas rich patients
from developing countries used
to come to prestigious hospitals
in the UK and elsewhere for treat-
ment, outbound medical travel
from the UK has been growing
far faster than inbound over the
past decade, as UK patients are
increasingly traveling abroad for
lower-cost care. Figures suggest
more than 50,000 citizens of the
UK go abroad for treatment annu-
ally. The number of outbound
medical tourists from the UK
rose by 170 % from 2002 to 2009. 

Dental implant companies
follow success of conical
internal connection

Internal connection types as a
whole are becoming increasingly
dominant in the dental implant
market. Conical internal connec-
tions and butt-joint internal con-
nections represented 83.4% of im-
plants with an internal connec-
tion in 2011. Conical internal con-
nections is the fastest-growing
segment of the market and ex-
pected to increase at a compound
annual growth rate of 10.1% by
2018. NobelActive (Nobel Bio-
care) was one of the foremost
early successes of conical connec-
tion types, and was rapidly
adopted by consumers owing to
clinical results demonstrating its
greater stability and smaller mi-
cro-gap between implant and
abutment. The majority of large
companies now offer a conical
connection, as this market is ex-
pected to overshadow butt-joint
internal connections increas-
ingly owing to the greater stabil-
ity and perceived smaller-diame-
ter micro-gap offered by conical
internal connections. Many com-
panies are combining these con-
nection types with tapered shape
and surface treatments as the cur-
rent generation of premium prod-
ucts.

The information contained in
this article was taken from two de-
tailed and comprehensive reports
published by iData Research
(www.idataresearch.net), enti-
tled “European Markets for Den-
tal Implants, Final Abutments and
Computer Guided Surgery” and
“European Markets for Dental
Bone Graft Substitutes, Dental
Membranes and Tissue Engineer-
ing.” iData Research is an interna-
tional market research and con-
sulting firm focused on providing
market intelligence for the med-
ical device, dental and pharma-
ceutical industries. 

For more information and a
free synopsis of the above report,
please contact iData Research at
dental@idataresearch.net.

Conical internal connections will fuel growth 
in dental implant market
By Dr Kamran Zamanian & Ian van den Dolder, iData Research Inc.

Fig. 1: Unit share by connection type, Dental Implant Market, Europe, 2008 to 2018 (Source
iData Research Inc.)

View of Istanbul at sunset. Turkey is expected to become one of the major growth markets for dental implants in Europe. (DTI/Photo 
Tatiana Popova)
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Aggressive and chronic peri-
odontitis share many clinical fea-
tures yet are also different in
terms of development and pro-
gression. At Europerio 7, Dr Cris-
tiano Tomasi from the University
of Gothenburg in Sweden spoke
with today international about
the importance of early identifi-
cation and why the identification
of risk factors associated with
both forms of periodontal dis-
ease remains difficult.

today international: Both
chronic and aggressive peri-
odontitis are complex infec-
tions. What is the basic micro-
biology underlying this dis-
ease?

Dr Cristiano Tomasi: Proba-

bly the most important microbio-
logical feature is the establish-
ment of a sub-gingival biofilm.
The evidence suggests that peri-
odontal disease is not related to a
specific micro-organism but
rather to a complex environment
of many different species that
live in symbiosis. In a susceptible
subject, the biofilm challenge
will prompt a host response that
will lead to the destruction of pe-
riodontal support.

It is estimated that between
ten and 15 per cent of adults in
developed countries suffer
from chronic periodontitis.
Are there any figures avail-
able for the aggressive form?

This question is not easy to an-

swer. In fact, even for chronic pe-
riodontitis, prevalence differs
significantly, depending on dis-
ease definition and the popula-
tion studied. Furthermore, most
epidemiological studies have
only addressed the prevalence of
periodontitis, with no distinction
between the aggressive and
chronic forms.

The range in prevalence when
mild cases are included may
reach 40 per cent in a population.
The prevalence of the aggressive
form, according to one study, was
four per cent for localised forms
and two per cent for generalised
forms in a population ranging be-
tween the ages of 18 and 30.
Other studies have suggested

prevalence of severe cases in a
young population of up to eight
per cent.

Generally speaking, we still
lack epidemiological data from
studies that directly address this
question. 

One of the main differences
between both forms appears
to be the age group in which
they commonly occur.

Age remains an important pa-
rameter for distinguishing the
two forms. While severe cases at
age 20 are commonly recognised
as aggressive, those at 60 are
mainly diagnosed as chronic. The
diagnosis of both forms, how-
ever, is clinical and basically fol-
lows the same steps.

A problem is that in many
cases it is not actually possible to
identify the age at which the pe-
riodontal disease started, so it is
not easy to draw conclusions on
clinical features related to age of
onset. 

What are the main challenges
in differentiating between
both forms?

I really think that the most im-
portant thing is to diagnose and
intercept periodontitis as early
as possible. A screening probing
can reveal initial periodontal de-
struction and signs of inflamma-
tion quite easily, allowing for an
early and effective intervention.

Marking the fine distinction
between aggressive and chronic
forms could be another step, but
the implications of these studies
would be more interesting for re-
searchers than for clinicians. If
we are successful in our treat-
ment, is it really important what
we call the disease? And if we are
not successful, do we blame the
name of the disease?

One clinical consideration
may be that the systemic use of
antibiotics as adjunctive treat-
ment is supported by studies on
aggressive cases, but I think that
with regard to the problem of mi-
crobial resistance induced by ex-
cessive use of antimicrobials,
this approach should never be
the choice for initial treatment,
but be considered after re-evalu-
ation to accompany mechanical
retreatment of the remaining dis-
eased sites. This view, however, is
not shared by some periodontol-
ogists, who view the first treat-
ment attempt as the important
one.

Both forms of periodontitis
share risk factors. What are
the most common?

Periodontal disease is clearly
the result of an unbalanced host
response to the microbial chal-
lenge. It is therefore obvious that
the genetic set-up of the host and
the microbial composition of the
biofilm are recognised as risk fac-
tors for the development of the
disease. Environmental factors
like smoking and stress have also
been correlated with the pro-
gression of the disease and its
most severe forms.

It is a more difficult task to de-
termine risk factors that are
clearly associated with one of the
two forms of the disease. A few
studies have shown specific bac-
teria to be associated with ag-
gressive forms, but others have
also reported aggressive forms
without the presence of those
bacteria. The same thing hap-
pened with specific genetic poly-
morphisms. New insights are ex-
pected to come from epigenetic
studies, in which the activation
of specific genes is related to lo-
cal environmental factors.

How important would these
be considered to be?

Unfortunately, it is still not
clear. Some risk factors are re-
lated to the establishment of the
disease, while others are related
to the progression rate. As I said
before, the evidence for risk fac-
tors related to a specific form is
still weak and the evidence not as
strong as we would like it to be.

You will be presenting at the
Europerio congress today.
What can participants expect
to take home from the presen-
tation?

I hope to clarify the similari-
ties and differences between the
two forms of periodontitis. We
will go through the most recent
published results on those issues
and try to sort things out as much
as possible. I see this as a real
challenge. I will share my
thoughts and my doubts on some
questions that every clinician
has to face on a daily basis.

Thank you very much.

27. - 29. 9. 2012
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“Evidence for risk factors related to a specific form
is still weak”
An interview with Europerio presenter Dr Cristiano Tomasi, Sweden
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implantologist is an Implantmed

Scan the QR code with
your mobile telephone

for more information on
Implantmed
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With the new Implantmed you perform implant procedures with 
maximum precision. The unit is easy to operate and guarantees longer
working without fatigue – thanks to the lightweight, yet powerful
motor and the ergonomically-shaped contra-angle handpiece. And the
integrated thread cutter function helps you with especially hard bone.


