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JAKARTA,   Indonesia:
A number of mutual re -
cognition arrangements
(MRA’s) have been signed
between ASEAN member
states in recent years with
the goal of stimulating
and regulating the migra-
tion of highly skilled pro-
fessionals like dentists. 
A new report released by
both the International
Labour Organization   and
the Asian Development
Bank in Jakarta last week
indicates that, despite the
improved   framework,
 la bour mobility in these
industries has not pro-
gressed much.

The main obstacles to
the implementation of the
arrangements remain dif-
ferent systems of education
and professional recogni-
tion, the report states. It also sug-
gests that some countries still favour
filling certain positions with native
labour rather than professionals from
abroad. Language, culture and social
acceptance appear to be further bar-

riers to foreigners seeking to occupy
high-skill posts in another country.

Multinational mutual recogni-
tion arrangements between ASEAN
members exist for a number of

 occupations, including engineers,
architects, accountants and nurses.
An agreement regulating the mi -
gration and foreign employment of
dentists was signed by ten ASEAN
member states in 2009. According to

the report, highly skilled
workers are estimated to
constitute only 1 per cent
of the workforce in the
 entire ASEAN region.
Combined with the lack 
of mobility, it predicts that
they will not be able to
 satisfy demand, which is
expected to grow by 41 per
cent, or 14 million addi-
tional jobs, owing to the
 introduction of the ASEAN
Economic  Community
(AEC).

“National admissions
and visa policies, the
source countries’ policies
on outward migration,
and the recruitment poli-
cies and preferences of
employers in the private
sector are likely to out-
weigh any changes to
labour mobility that the
AEC might introduce,”
the report states.

Intended to establish a single
regional market and to foster eco-
nomic development, the AEC is
 anticipated to be fully established
by the end of 2015. DT
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In a study of almost 90,000
participants, Chinese research ers
have found that the risks of oral
cavity cancer, oropharyngeal
cancer, and nasopharyngeal car-
cinoma were higher in patients
with diabetes mellitus compared
with participants without the
condition.

According to the researchers,
a number of previous studies
have suggested that certain types
of cancers are more common in
people with diabetes mellitus.
However, the link between the
two diseases has not been well
explored to date. In order to gain
insight into diabetes patients’
risk of developing head and neck
cancer, researchers at various
scientific institutes in Tainan 
and Taipei studied patient data
dating until 2011 of 89,089 pa-
tients newly diagnosed with
 diabetes and control patients
without diabetes.

Overall, head and neck can-
cer is the sixth most common
type of cancer. It accounts for
about 6 per cent of all cases, and
for an estimated 650,000 new
cancer cases and 350,000 cancer
deaths worldwide each year. DT

Increased risk
for cancer

The new dental bill that could
make it compulsory for all dental
professionals in Malaysia to gain
accredited continuing profes-
sional development (CPD) points
for continuing practicing, among
other things, could soon become
law, Malaysia Dental Association
president elect Dr John Ting 
Sii Ong on behalf president of
Malaysian Dental Association 
Dr Teh Tat Beng has disclosed at 
a recent dental meeting in Sibu
on the island of Borneo. 

According to Ong, the bill
known as  Dental Act 2014 is
 currently under review by the
 Attorney General office waiting
to be ratified by Parliament. It
will introduce new regulations
for a number of dentistry-related
professions in the country. DT

Malaysia
close to
pass Dental
Act 2014
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A woman checking departes at Suvarnabhumi Airport in Bangkok, Thailand. The lack of mobility of highly
skilled labour could undermine job demand in ASEAN, according to a report. (DTI/Photo 1000 Words) 
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Anterior rhinoscopy (upper left) and endoscopic view of a supernumerary tooth
 recently discovered in the nasal cavity of a patient from Saudi Arabia. (DTI/Photo 
Al Dhafeeri et al., American Journal of Case Reports, 2014)          4ASIA NEWS, page 3

Researchers from the Coch -
rane Oral Health Group in Man-
chester in the UK have reported
that electric toothbrushes are
more effective at removing den-
tal plaque than manual ones. In
addition, they found that electric
toothbrushes that use oscillat-
ing-rotating technology are the
most effective. DT

Electric  brushing
is better

Biomer’s SimpliClear has
been announced to have re-
ceived certification for the TRIOS
digital impression system by den-
tal provider 3Shape in Denmark.
Developed by researchers in
 Singapore, the SimpliClear clear
orthodontic treatment solution
can be used to treat a wide range
of patient cases. DT

SimpiClear
 certified
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Little progress in labour migration
Lack of mobility could undermine job demand in ASEAN, reports says
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SOFT AND HARD TISSUE 
SURGERY WITH MUCODERM®

Henriette Lerner
06:00 PM (CEST)

Stable implant integration and functionality, along with aes-
thetic outcome are important aspects in modern implantol-
ogy. The anatomical situation, however, rarely supports
optimal implant insertion. To ensure a predictable and aes-
thetic treatment outcome, specific principles for the augmen-
tation should be considered.
Today, soft tissue surgery together with modern materials and
techniques (mucoderm®, etc.) permit minimally invasive treat-
ments with improved aesthetic results. Already in 2007, mem-
branes were developed to improve the width and strength of
the keratinized gingiva as well as change the gingiva typology.
Over the last years, specific materials and techniques have been
established for improved and more predictable results of plastic
peri-implant surgery. These concepts may be supported with
other modern technologies, such as the PRF-technique, aiming
to further improve and accelerate hard and soft tissue healing.

DENTAL TRIBUNE AMERICA IS AN ADA CERP RECOGNIZED PROVIDER

WWW.DTStudyClub.com

BECOME A FREE MEMBER:

RREEGGIISSTTEERR OONN WWWWWW..DDTTSSTTUUDDYYCCLLUUBB..CCOOMM

DIAGNOSIS AND MANAGEMENT 
OF ORAL LESIONS
Prof. Cesar Migliorati
08:00 PM (EST)

The presentation will guide the clinician on how to proceed
when an oral mucosal lesion is found. The discussion will in-
clude aspects of importance such as distinguishing benign
and malignant lesions, infections, ulcers, lumps and bumps
and the diagnostic procedures. The presentation will inform
the clinician about the mechanism of building a differential
diagnosis, achieving a definitive diagnosis, and managing the
case. The most common oral lesions and conditions will be
presented.

Participants will learn: 
• The importance of oral examination

• Building a differential diagnosis of oral lesions

• Understanding diagnostic procedures

• Understanding basic management of common 
oral lesions and conditions

• What to tell a patient when an oral lesion is found?
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CANBERRA, Australia:Accord-
ing to the Oral Health and Den-
tal Care in Australia: Key Facts 
and Figures Trends 2014 report,
which was published in August,
oral health and dental care over-
all have improved in Australia
over the past decades. However,
the report also suggests that
some positive trends in this 
area have either plateaued or
 begun to move in a negative
 direction.

For instance, the report
shows that the average number
of teeth affected by dental caries
in Australian adults decreased
from 15 per cent in 1987–1988 to
around 13 per cent in 2004–2006.
The latest statistics demonstrate,
however, that the proportion of
people reporting any adverse
oral health impact, including
toothache, generally increased
from 31.4 per cent in 1994 to 
39.9 per cent in 2008.

Similarly, the average num-
ber of primary teeth affected by
tooth decay decreased steadily 
in the period from 1977 to 1995.
Yet, researchers have noted a
gradual rise in this number again
from 1996 onwards. 

“In contrast to these negative
trends in oral health, the trends
in dental visiting patterns have
generally been more positive,”
said Dr Adrian Webster, spokes -
person for the Australian Insti-
tute of Health and Welfare.

He said that the proportion 
of people aged 15 and over who
had visited a dentist in the pre -
vious 12 months increased from
56 per cent in 1994 to 62 per cent
in 2010.

“But despite this, the cost of
dental care remains a barrier for
some,” Webster stated.

According to the National
Dental Telephone Interview Sur -
vey, there was an increase in the
proportion of adults avoiding
 visits to a dentist owing to cost,

from about 25 per cent in 1994 
to 30 per cent in 2010.

The report also showed that
the number of employed dental
practitioners increased from
around 18,700 in 2011 to nearly
19,600 in 2012. Over this pe-
riod, the ratio of dentists per
100,000 population rose from
around 55 to 57 dentists.

The report, which was pub-
lished on 18 August, can be
 ac cessed on the institute’s web-
site. DT
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Health authorities voice
concerns about oral health
trends in Australia
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DHAHRAN, Saudi Arabia: Sur-
geons in Saudi Arabia have found
a white bony mass inside the nose
of a 22-year-old, which they iden-
tified later to be an extra tooth
growing in the young man’s left
nasal cavity.

The patient had suffered 
from nosebleeds once or twice a

month for the past three years,
the doctors reported. Owing to
these symptoms, he was admit-
ted to King Fahd Military Medical
Complex in Dhahran.

Close examination of the
man’s nasal cavity found a 1 cm-
long white cylindrical bony mass
arising from the floor of the nose,
according to the case report. 
A consultant dentist made the

 diagnosis of intranasal eruption
of a supernumerary tooth. The
prevalence of such teeth is not
known, as they usually remain
asymptomatic in many patients
and the mechanism of eruption is
poorly understood. “One theory
is that there is a defect in the
 migration of neural crest deriva-
tives destined to reach the jaw-
bones. A more plausible explana-
tion is multistep epithelial and

mesenchymal interaction,” the
surgeons stated.

While supernumerary teeth
are usually asymptomatic, pa-
tients may present with a variety
of symptoms, including nasal ob-
struction, headache, nosebleed
and external nasal deformities.
They may be associated with con-
ditions such as cleft palate. The
surgeons further said that such

teeth can be easily detected using
nasal endoscopy, panoramic ra-
diographs, and CT scans.

In the present case, the patient
underwent endoscopic extraction
of the supernumerary tooth with its
surrounding granulation tissue un -
der general anaesthesia. After three
months, the area was completely
healed and the patient did not ex-
perience further nosebleed. DT
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Singapore: Dr Kwa Chong Teck
has been heading the National
Dental Centre in Singapore al-
most since its inception. Lately,
the institution said that he has
stepped down from his position
as Executive Director.

Kwan has been with the cen-
tre for over 17 years. He will con-
tinue to serve as Senior Advisor 
in recognition of his experience
and contributions to dentistry 
in Singapore, representatives of 
the NDC said.

Associate Professor Poon
Choy Yoke, who prior to his ap-
pointment has been serving as
the Centre’s Director of the De-
partment of Oral & Maxillofacial
and Deputy Executive Director
for Research and Education, is
assuming Kwa's position which
will also be renamed Director.
She is also Academic Chair of 
the recently established Sing -
Health Duke-NUS Oral Health
Academic Program. Her former
duties will be taken over by
NDC’s senior surgical consultant
Dr Goh Bee Tin.

Established in 1997, the NDC
is Singapore largest public facil-
ity for delivering specialist oral
health care. It has also become 
an important hub for dental re-
search and an education. DT

NDC
 appoints
new head
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Supernumerary tooth grows in man’s nose

National Dental Centre in Singapore.
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Daniel Zimmermann
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In a recent study by the
PewReserachCenter in the US, 
a large gap was found in the in-
come of journalists and people
who work in Public Relations. In
fact, the number of PR specialists
have grown to such an extend
that they outnumber reporters 
5 to 1 by now.

Could this be the start of a new
tyranny? Not the kind that uses
fists and guns, but rather ideas
and concepts that show the world
how it is supposed to be according
to few and not how it actually is? 
In my opinion, we are not far away
from such a situation as publish-
ers increasingly struggle to stay 
in the market while, at the same
time, corporations use to make
obscene amounts of money. 

My only recommendation is
to permanently question your
sources of information because
this trend is unlikely to reverse
anytime soon.

Yours sincerely,

Daniel Zimmermann
Group Editor
Dental Tribune International

DT

Dental Tribune welcomes comments,
suggestions and complaints at
newsroom@dental-tribune.com.

For quick access to
our contact form,
you may also scan the
following QR code.
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Dr Jack Dillenberg
USA

The aging of the dentist popula-
tion, projected retirements and mal
distribution of providers coupled
with an increasing population sup-
ports the projections of significant
provider shortages in the decades 
to come. Health professions in gen-
eral and the dental profession in
 particular have to recruit, educate
and promote a new kind of health
provider that is community minded,
service oriented with leadership
skills and committed to inter pro -
fessional collaboration and utiliz-
ing innovative technology to meet
the compelling societal needs the
health system requires. 

The selection of traditional dental
school candidates in years past had
focused on candidates that were
 analytical, and had a strong science
background with good hand skills.

The anticipated outcome after den-
tal school graduation was establish-
ing a solo private practice in the geo-
graphic area of their choice. There
was not a lot of attention paid to com-
munity service/volunteer experience,
leadership skills and an understand-
ing of basic public health principles.
The current societal needs and de-
mands are changing the skill sets
needed for success as a dentist and
the practice environment that dental
graduates will find themselves.

Dental school applicants today
must have the academic prowess 
to succeed in the rigorous science
courses they will take in dental
school, but they must have other crit-
ical skills to succeed and flourish.
Dental students will now learn to 
a level of competency, not just pro-
ductivity; they will treat patients with
special needs; collaborate with other
health professionals in inter profes-
sional friendly settings and partici-
pate in community based activities
to develop the communication and
leadership skills to thrive in an inter
disciplinary work environment. 

This new culture of health care
delivery incorporates prevention
and personal responsibility for an
individual’s health and wellbeing.
The “new” dentist will have to be
comfortable practicing in this en -
vironment utilizing skills, training
and experience reminiscent of the
stomatalogical training of physi-
cian-dentists of the past.  

Norman Gevitz, PhD, a historian
of the “stomatalogical movement” in
American dentistry notes, “Today’s
dentists need to be more broadly
trained in general medicine and
public health in order to more effec-
tively respond to the oral and other
related health needs of their patients
and the larger community.” DT

Dear
reader, 

Dr Yatoro Komiyama
Japan

The findings of the latest
Cochrane review (DT Asia Pacific
7+8, page 2) may leave dentists
wondering whether they should
start  using so-called easier and
cheaper implant systems as pro-
moted by some manufacturers. 

I certainly hope that no den-
tists will interpret the findings
this way. We have to keep in mind
that this review was not based 
on all implant systems and that 
a limited number of the 1,300 sys-
tems currently in use were stud-
ied. The physiological properties
of the healing process of the
 living tissue do not differ be-
tween the systems. Therefore,
we should select a system based
on scientific research results,
pure surface properties without
any contamination and the accu-
racy of the mechanism, applying
the fail-safe concept. 

Dentists should also adopt 
a longer-term perspective in
 selecting the implant system to
use. The newness of the implant
system is not a relevant criterion
in the field of dental implants. 
We as dentists should place im-
portance on the basic science
and re-evaluate the original pro-
tocol proposed by Brånemark. DT
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Changes in the oral health workforce 

Dr Jack Dillenberg is the inaugu-
ral dean of the Arizona School of
Dentistry & Oral Health in Mesa,
Ariz., in the US. He can be con-
tacted at jdillenberg@atsu.edu.

Contact Info
Yataro Komiyama is founder of 
the Brånemark Osseointegration
Center in Tokyo, Japan, and Clin -
ical Professor at Tokyo Dental
 College. He can be contacted at
yataro@teabreak.jp.

Contact Info

A longer-term
 perspective

DTAP0914_04_News  29.08.14  14:10  Seite 1



DENTAL TRIBUNE Asia Pacific Edition No. 9/2014 World News 5

Kristina Vidug 
USA

In 2013, the global dental im-
plant market—composed of
the sale of dental implant fix-
tures, final abutments and
other devices—was valued at
over US$3.7 billion. The Euro-
pean market, valued at nearly
one-third of the global market
at close to US$1.2 billion, con-
tracted through 2014, as un -
certain economic conditions
continued to reduce procedure
volumes and as more low-cost
competitors entered the mar-
ket, driving down prices.

These factors hampered the
expected economic recovery and
resumption of growth projected
for 2013.1 As a result, the dental
implant market will continue its
decline before stabilising in 2015.
Only then will the European
 market slowly begin to recover.
Factors such as low gross do -
mestic product growth and high
unemployment continue to ren-
der dental implant procedures—
which are primarily paid out of
pocket by patients—cost prohibi-
tive, while alternatives, such as
bridges and dentures, that are
perceived as more affordable will
represent attractive options. 

Dental implants were in-
vented in Sweden; as a result, it is
not surprising that a great num-
ber of premium manufacturers
are based in Continental Europe.
In the past, premium manufac-
turers, such as Straumann and
DENTSPLY Implants, were able
to rely on their long-standing
reputations in the market and the
high quality of their products to
command higher prices than did
some of their competitors. 

More recently, however, some
of the premium competitors have
employed strategies to  appeal to
increasingly cost-conscious con-
sumers. For instance, Straumann
has reduced the price of its tita-
nium implants by 15 per cent in
Austria, Germany and Switzerland.
While the price change only came
into effect in the first quarter of
this year, the strategy appears to
have been  effective because the
company reported a 6 per cent
rise in first-quarter revenue com-
pared with a 6 per cent decrease
in the same period last year.

The price reduction has come
at a perfect time: while economic
conditions begin to slowly im-
prove, consumers are still ex-
tremely price sensitive. These
price cuts therefore allow dental
professionals to offer premium
implant products to their patients
at a reduced rate. 

Straumann’s price reduction
is not its only foray into the 
value market. In the first quar-
ter of this year, the company 
purchased US$30 million worth
of bonds from low-cost South
 Korean  dental implant manufac-

turer MegaGen. The investment,
which will be converted to 
shares in 2016, will help bolster
Straumann’s revenue while al-
lowing it to participate in both the
premium and value segments,
thus appealing to a wide range of
practitioners and patients alike.

Straumann is not the only com -
pany shaking things up in the
world of dental implants. Zimmer
Dental recently announced its
acquisition of rival Biomet.
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The dental implant market in Europe is expected to reach stabilisation not before 2015.

Shaking things up 
Implant competitors defy economic uncertainty
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LONDON, UK: A comparison 
of advice on toothbrushing for
adults and children given by
 dental companies, textbooks and
dental associations has found that
recommendations on brushing
method, frequency and duration
vary to an unacceptable degree.
The researchers cautioned that
such inconsistencies confuse
dental patients and undermine

trust in the dental profession as 
a whole.

“The public needs to have
sound information on the best
method to brush their teeth,” said
study author Aubrey Sheiham,
Emeritus Professor of Dental
 Public Health at University College
London. “If people hear one thing
from a dental association, another
from a toothbrush company and
something else from their dentist,

no wonder they are confused
about how to brush.”

Overall, the most commonly
recommended method was the
modified Bass technique, which
 involves gently jiggling the tooth-
brush back and forth to shake loose
food particles. However, there is no
scientific evidence that this method
is more effective than basic scrub-
bing with the brush held at an 
angle of 45 degrees, Sheiham said.

In order to avoid brushing too hard,
patients should hold the brush 
with a pencil grip rather than a fist,
he recommended. In addition, the
analysis showed that the method
recommended by dental compa-
nies differed from advice given by
dental associations, as did advice 
in dental textbooks and research-
based sources. In addition, the re-
searchers found a wide difference
in the toothbrushing methods rec-
ommended for adults and children.

Sheiham further pointed out
that dental associations in par -
ticular should provide consistent
guidelines on toothbrushing.
However, the current lack of
agreement can be attributed to 
the lack of strong evidence sug-
gesting that one method is con -
clusively better than another.
Thus, better research into what
toothbrushing technique is the
most effective and easiest to learn
is needed. DT
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While both companies are better
known for their orthopaedic
products, they are fairly signi -
ficant competitors in the dental
industry as well. Lay-offs are 
not uncommon when companies
merge, especially when the com-
panies in question offer the same
types of products. This can have 
a negative impact on sales in the
short term, as the newly con-
joined companies’ sale force de-
creases, leading clients to switch
to other competitors.

However, this will not be the
case with the Zimmer–Biomet
merger, at least not in the short
term, as the sales teams from
both companies are expected to
be retained through the merger.
The cost of retaining both sales
teams has been estimated at
US$400 million. While the effect
of this acquisition on the market
remains to be seen, the fact that
the sales force will not be de-
creasing bodes well for the newly
merged companies, likely result-
ing in an increased market share
in the dental implant segment.

There is discussion of merger
and acquisition activity among
other companies in the segment
too, with Nobel Biocare report-
edly in talks to sell to private
 equity firms and strategic buyers.
While these talks are still in the
very early stages, what is certain
is that there has been a great 
deal of activity in the competitive
landscape in the past several
years.

This, combined with the
afore-mentioned economic fac-
tors, is turning this once stable
and mature market into a dy-
namic, action-filled space. With
the dental implant market set 
to rebound in Europe and with
revenues expanding in other
countries—particularly in the
rapidly developing BRIC and
Middle Eastern markets—the
glo bal industry is poised for even
further change, and the competi -
tive landscape could look entire ly
different a few years from now. DT

Kristina Vidug is
Market Research
Analyst   at   De -
cision Resources
Group, a US-based
market informa-
tion provider. She
can be contacted

at inquiries@dresourcesgroup.com.
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#1 Retraction Paste

 in the USA! 2

 

 Try it!

Say goodbye to cord! Traxodent is much easier, saves significant time, 
and dramatically reduces bleeding compared to packing cord. When 
used with a retraction cap, Traxodent effortlessly displaces tissue with 
greater patient comfort. Traxodent is gentle, absorbent and effective for 
hemostasis in restorative bonding procedures as well.

“When a 1- to 2-mm-deep subgingival preparation finish line is 
formed on a healthy gingival margin, the displacement paste 
(Traxodent) and cap application may be the first choice, giving 
the benefits of hemostasis, time saving and ease of application.”1

Patient bites on retraction  
cap after Traxodent is 
syringed onto sulcus.

Prepped tooth before  
rinsing

After 2 minutes, remove  
cap and Traxodent is  
easily rinsed.

Premier® Dental Products Company  888-670-6100  www.premusa.com Restorative  

 

Try it! Traxodent Starter Pack - 7 syringes and 25 FREE retraction caps! 
Available through your authorized Premier dealer.
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With the all-new UltraFit™ tray, 
Opalescence Go delivers dramatic results. 
After just a few minutes in the mouth, the 
prefilled, disposable tray comfortably 
adapts to the smile, providing a custom-
like fit. And the powerful hydrogen 
peroxide gel works fast to give any patient 
a bright, white smile on the go.

BeFOre

AFter*

+603 6211 1520  | ultradent.com
© 2014 Ultradent Products, Inc. All Rights Reserved.

SmileS 
brightened
ConfidenCe 
boosted
ReSultS 

delivered

* Photos courtesy of Shannon Pace Brinker
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SOUTH JORDAN, USA:Created
in response to the increasing
 demand for an effective varnish
that does not leave an  unsightly,
uncomfortable, and gritty re -
sidue, Enamelast from Ultradent
is supposed to allows patients to
leave the dentist with teeth that
feel clean and smooth. In addition
to its silky texture, the product
appears nearly in visible against
the teeth, helping pa tients to
avoid the embarrassment to
smile that many patients feel
 after other varnish treatments,
the manufacturer said.

For a fluoride varnish to
 provide the best results, it must
adhere to the teeth for the entire
recommended time. Therefore,
Enamelast features a patented
adhesion-promoting agent that
enhances retention, making it
easier for patients to receive 
its full benefits. According to
 Ultradent, its natural feel also
makes it more comfortable to
wear for a longer period of time,
allowing for maximum fluoride
uptake. For orthodontic patients,
Enamelast facilitates longer,
sustained fluoride release when
applied to teeth previously treat -
ed with a sealant.

Enamelast comes in unit-
dose blister packs, which is
 supposed to provide an ideal
 delivery option for clinicians
who prefer the convenience of a
one-time use application or for
dental clinics in hospital settings
that require the use of unit-dose
treatments in which all materials
are packaged together. Each
blister pack includes a prefilled
well and applicator brush, allow-
ing the clinician to dip the brush
in the well and paint the varnish
on the teeth. 

Alternatively, the syringe
 delivery enables clinicians to
 express   Enamelast   through
 Ultradent’s SoftEZ tip directly
onto the teeth for fast applica-
tion. He or she can also choose 
to  express the varnish onto the
back of their glove before paint-
ing onto the teeth.

Unlike the unit-dose blister
packs, each syringe of Enamelast
provides enough varnish for
three to four patients. DT

DTI

PERTH, Australia: With
Riva Self Cure HV, the Aus-
tralian company SDI is of -
fering a high viscosity, ex-
tremely strong self-curing
glass ionomer restorative,
which is strong enough to re-
sist surface indentation and
to withstand substantial me-
chanical loads.  Among other
things, it can be bulk placed

and does not adhere to your
 instruments. In addition, Riva
Self Cure HV’s packability is
supposed to make restorations
easy to shape and contour.  

Riva Self Cure HV can also
be used to replace missing
dentin. According to SDI, it is
the best dental material cur-
rently available that virtually
mimics dentin. Sensitivity is
non-existent and no adhesive

is required, the com-
pany added.

Riva Self Cure HV
releases   significant
amount of fluoride re-
sulting in increased
anti-cariogenic prop-
erties for improved
longevity of the resto -
ration. It is currently
available in shades A1,
A2, A3 and A3.5. DT
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A new
kind of
varnish
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TRANSLUCENT FIBER POST SYSTEM

Esthetics requires a solid base.

• Greater Stability

• Fast Cementation

• Rounded head design of the  

 reduces stress in the core material

• Two designs parallel and tapered

AD

GI restorative from SDI offers strength, mimics dentin
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