
Ortho surgery and esthetics
Esthetic orthodontics is mainly adult orthodontics.
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ADA continues to monitor
proposals for health care reform
By Fred Michmershuizen, Online Editor
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As Congress prepared to adjourn 
for its summer recess, the Ameri-
can Dental Association was taking 
a wait-and-see approach to pending 
health care reform legislation.

“The dental provisions they con-
tain can best be described as the 
good, the bad and the undecipher-
able,” ADA President Dr. John S. 
Findley told ADA News, the associa-
tion’s official publication. “Our most 
pressing concern is with the pro-
posal for a government-run insur-
ance plan that would compete with 
private insurers in the marketplace 
and private plans offered in the so-
called ‘exchange.’”

Findley said that a proposal to 
require dental coverage for children 
would need clarification before the 
ADA would support it. 

“The whole concept of a pub-
lic plan remains troubling, and we 
would oppose any plan that required 
dentists to participate, directly or 
indirectly dictated fees for the pri-
vate market or would lead to a 
government-run system,” he said. 

The ADA has continued to make 
its message clear through dialog 
with members of Congress and 
the administration, following the 
approval of policy by the ADA House 
of Delegates at the 2008 annual ses-
sion in San Antonio.

“The ADA does not support a 

single-payer system because we 
believe it would stifle access and 
innovation and reduce the quality 
of patient care,” said Findley, who 
pointed out that the association’s 
efforts in the nation’s capital are 
ongoing. 

“We are pursuing amendments 
to improve the dental provisions,” 
he said. 

Findley said that flatly opposing 
the whole thing is not an option.

“If we aren’t highly visible in the 
process, we open the door to other 
groups who will claim to be the 
voice of the oral health community 
and attempt to dictate what kind of 
dental provisions get included,” he 
said. “As the saying goes, you are 
either at the table or on the menu.”

According to the ADA, the pro-
posed legislation should be rewrit-
ten to enhance Medicaid reimburse-
ment. Without it, Findley said, there 
would be “no significant access 
improvements for the poor and 
other vulnerable populations.” DT
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‘The Art and Science of Dentistry’

Take a gander at some of the highlights from the California Dental Associa-
tion’s upcoming meeting in San Francisco, Sept. 10–13.

gCDA Meeting, pages 24A, 25A

Shading technique
Natural teeth are difficult to imitate.
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Fluoride varnish
About 90 percent of adults over 40 have dental caries.
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Do you have general comments or criticism you would like to share? 
Is there a particular topic you would like to see more articles about? 
Let us know by e-mailing us at feedback@dtamerica.com. If you would 
like to make any change to your subscription (name, address or to opt 
out) please send us an e-mail at database@dtamerica.com and be sure 
to include which publication you are referring to. Also, please note that 
subscription changes can take up to 6 weeks to process. 

Tell us what you think!

Eco Dentistry Association 
announces international launch

The Eco Dentistry Association 
(EDA), an international associa-
tion of dental professionals, was 
launched in May by the creators of 
the country’s first green dental office 
to give colleagues access to eco-
friendly practices and consumers 
the power to encourage their den-
tists to adopt earth-friendly methods.

• If every U.S. dental office 
installed a device capturing mercu-
ry-containing waste, at least 7,400 
pounds of toxic waste would be kept 
out of the nation’s water supplies 
each year.

• By switching to reusable and 
non-toxic disinfection methods, the 
dental industry would prevent 680 

million disposable chair barriers, 
light handle covers and patient bibs, 
and 1.7 billion instrument steriliza-
tion pouches from ending up in 
landfills yearly.

The Eco Dentistry Association 
offers dental professionals practical 
tips on reducing waste and pollution 
and conserving resources, auxh as 
using cloth wrappers instead of dis-
posables to sterilize dental instru-
ments, installing energy efficient 
lighting, properly disposing of mer-
cury-containing dental waste, and 
incorporating planet-friendly build-
ing and office methods, such as non-
toxic paint and recycled copy paper.  

It provides the public with infor-

   News DENTAL TRIBUNE  |  August 20092A

mation about digital X-ray systems 
that reduce radiation exposure by up 
to 90 percent, educates them about 
keeping dental appliances free from 
the hormone-disrupting chemical, 
bisphenol-A, found in many plastics, 
and gives them questions to ask 
their dentists about environmental 
stewardship.

Soon after launch, the new planet-
friendly organization had registered 
eco-conscious members in 20 states 
and Canada. The group’s mem-
bers hail from all over the country, 
including places like Waxahachie, 
Texas; Beachwood, Ohio; and Fort 
Bragg, N.C.

The organization is the brain-
child of Dr. Fred Pockrass, a dentist, 
and his lawyer-turned-entrepreneur 
wife, Ina Pockrass. Six years ago, the 
couple created the model for eco-
friendly dentistry, and they operate 
their own successful dental practice 
in Berkeley, Calif., the first in the 
country to be certified as a green 
business. They formed the organiza-
tion to stimulate a movement in the 
dental industry to employ environ-
mentally sound practices.

“Dentistry and dental hygiene 
have always been in the forefront 
of preventative care. Now we are in 
the forefront of planetary care,” said 
Pockrass. “The Eco Dentistry Asso-
ciation gives dental practitioners a 
single point of contact for resources 
and research to green their prac-
tices, and access to a collaborative 
community of like-minded profes-
sionals.”

“While some people still think 
that doing environmentally respon-
sible business costs more,” said Gil 
Friend, CEO of Natural Logic, a 
sustainability consulting firm that 
analyzed costs and benefits for the 
EDA, “our study busts that myth. 
Nearly every eco-friendly innovation 
is also friendly to the bottom line. 
Even simple things, like making the 
switch from paper patient chart-
ing to digital charting, can yield an 
immediate payback.”

For more information please visit 
www.ecodentistry.org. DT

New dental association aims to make profession eco-friendly one toothbrush at a time

Dr. Fred Pockrass and his wife, Ina, operate the 
first certified ‘green’ dental practice and are also 
founders of the Eco Dentistry Association.

Editorial Board





Local anesthesia is truly 
effective only when injected

However, it had no effect on 
perceived pain intensity associated 
with injection of the local anes-
thetic solution at any of the time 
intervals.

At all time lengths, patients 
reported the same degree of pain 
from anesthetic solution injections 
in topically anesthetized and pla-
cebo locations.

Therefore, the minimum two-
minute period appears to be suf-
ficient for the topical anesthetic 
application, as a five- or 10- min-
ute delay has no added benefit in 
reducing the pain of needle inser-
tion.

To read the entire study, “Effect 
of Time on Clinical Efficacy of Top-
ical Anesthesia,” visit www.allen 
press.com/pdf/anpr-56-02-03.pdf. DT

A painful truth in dentistry today 
is that for most dental procedures, 
local anesthesia is truly effective 
only when injected. The problem, 
of course, is that both the insertion 
of the needle and the injection of 
the anesthetic fluid itself can cause 
discomfort.

Dentists have been using topi-
cal anesthesia to reduce the pain 
involved in needle insertion and 
fluid injection for decades, and they 
have tried to use finer-gauge nee-
dles in the belief that they cause 
less pain. However, recent research 
has shown that needle gauge has no 
effect on perceived pain level.

Topical anesthesia can be useful 
for minimizing the pain associated 
with needle insertion, but it has not 
been proven to address pain associ-
ated with the actual injection of the 
local anesthetic solution.

A recent study in Anesthesia 
Progress examined the effective-
ness of topical anesthesia in reduc-
ing pain associated with needle 
insertion separately from the pain 
associated with injection of the 
anesthetic. Results were investi-
gated after different intervals (two, 
five and 10 minutes) to determine 
the time for optimal efficacy of the 
topical anesthetic.

In a double-blind, placebo-
controlled study, responses from 
85 people showed that the topical 
anesthetic was statistically and sig-
nificantly more effective compared 
to the placebo for reducing the pain 
caused by needle insertion alone at 
all time points (two, five and 10).
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Your patients, colleagues and friends will never have to guess what 
you do for a living when you present them with your business card, 
designed to look just like an X-ray. Holding it up to the light to read is 
part of the fun!

X-Ray Biz Cards
(904) 260-1527
www.xraybizcards.com

* If you have some great ideas or products that help you have fun with 
patients and staff, please share with us and we may feature them in our 
pages! Write us at feedback@dtamerica.com.

All the better to see you …

You’re a fantastic practitioner, 
and when you go to dental meet-
ings across the country you focus 
mostly on the educational oppor-
tunities and products that allow 
you to provide the very best in 
patient care.

But how much fun are you 
having with your patients and 
staff?

Your patients will appreciate 
the floss reminder when they see 
this “Boss of Floss” clock on your 
wall.

It’s one of many unique den-
tal gifts available from Dental 
Giggles, a North Carolina-based 
company. They also have cool 
tooth pillows, tooth soap and 
even lip gloss.

Is it time to floss?

Dental Giggles
(336) 420-9266
www.dentalgiggles.com
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Align Technology, manufactur-
er and marketer of Invisalign, has 
reached a settlement with Ormco, 
a subsidiary of Danaher, to end all 
pending litigation between the par-
ties and to begin a new strategic 
collaboration. 

As part of the settlement, Align 
will make a cash payment of 
approximately $13 million to Ormco 
and issue approximately 7.6 million 
shares of Align’s common stock to 
Danaher, that after issuance will be 
equal to approximately 10 percent 
ownership interest in Align. 

The value of the shares is approx-
imately $77 million (based on the 
closing price of Align’s common 
stock on Friday, Aug. 14). 

Align and Ormco have also 
agreed upon an exclusive collabo-
ration over the next seven years 
to develop and market an orth-
odontic product that combines the 
trademarked Invisalign system with 
Ormco’s trademarked Insignia orth-
odontic brackets and arch wires sys-

tem to treat the most complex cases. 
Each party will retain owner-

ship of its pre-existing intellectual 
property, and each party will be 
granted intellectual property licens-
es in their respective field for jointly 
developed combination products.

“We are pleased to resolve this 
ongoing litigation with Ormco and 
to begin a new relationship that 
meets our shared goals of providing 
innovative products and excellent 
service to our orthodontic custom-
ers,” said Thomas M. Prescott, pres-
ident and CEO of Align Technology, 
in a news release.

“This collaboration with Ormco, 
a fellow innovator in digital ortho-
dontics, gives us the ability to com-
pete for a segment of the market 
that is difficult to treat with Invis-
align alone and accelerates our 
long-term plan for a combination 
product.”

(Sources: Align Technology and 
Danaher Corp.)

Align Technology and Ormco end 
patent dispute, plan to collaborate
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Denture Comfort

Sep 23 Boston, MA

Sep 25 Dallas, TX

Oct 9 New York, NY

Oct 14 Chicago, IL

Oct  16 Cleveland, OH

Nov 6 Carlsbad, CA

Nov  9 Bay Area, CA

Dec 4 Charlotte, NC

Dec  7 Orlando, FL

WORKSHOP SCHEDULE

1.8, 2.2 & 2.4 DIA.

Tuf-Link 
Silicone 
Reline

For additional course dates,
locations and fees,

contact us at 877-537-8862
Or see our brochure on line 

www.dentatus.com

Available exclusively through:

It fits where 
others cannot.
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where others are not.
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We are pleased to announce that our Atlas® Narrow-
Body Implants will be distributed exclusively through
Henry Schein Dental. The new benefits of far reaching
distribution and support will undoubtedly be of great
value to our customers.

Millions of edentulous patients have been neglected as implant
candidates because they lack adequate bone structure, are unable
to undergo lengthy procedures or have financial constraints.

Atlas has solved these problems.

• Available in 1.8, 2.2 & 2.4mm diameters

• 1 Hour, minimally invasive chairside procedure

• No O-rings, housings or adhesives

• Fewer components

• Fewer post-op visits

• More affordable

Learn to immediately incorporate implantology
into your practice. Atlas (4 CEU) Hands-On
Workshop participants will work on a demon-
stration model and practice everything from
drilling osteotomies to retrofitting a hard denture
and relining it with the extraordinary soft cushioning
TUF-LINK® silicone material.

www.dentatus.com

By David L. Hoexter, DMD, FACD, FICD, Editor in Chief

Journées Dentaires de Nice 
shines once again

The Journées Dentaires de Nice dental meeting gathered 
in Nice, France, in June — as it has for every other year since 
1976 — to exchange information on all phases of dentistry, as 
well as to give exciting up-to-date presentations on futuristic 
possibilities in our profession.

In June, the sun reflects on the French Riviera like no other 
place on Earth, making it a perfect location for practitioners 
to sparkle with the knowledgeable exchange of dental pre-
sentations.

Participating supporters from the Chicago Midwinter Den-
tal Meeting and the Greater New York Dental Meeting were 
there in full force, sharing information with colleagues from 
France and the rest of the world.

An added glow this year was a warm reception at a beauti-
ful mansion and garden on the sea. There, the mayor of Nice 
awarded personal citations and medals to a select few who 
enhanced this wonderful cultural exchange.

Dr. Robert Edwab, executive director of the Greater 
New York Dental Meeting, was one the recipients. Edwab 
extended an invitation for all to come, share and participate 
in the Greater New York Dental Meeting in November, which 
attracted more than 55,000 attendees from around the world 
last year.

Since its inception, every Journée Dentaires de Nice has 
had a special auditorium devoted solely to implants and 
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He is a diplomate of implantology 
in the International Congress of 
Oral Implantologists as well as the 
American Society of Osseointegra-
tion, and a diplomate of the Ameri-
can Board of Aesthetic Dentistry.

Hoexter lectures throughout 
the world and has published 
nationally and internationally. He 
has been awarded 11 fellowships, 
including FACD, FICD and Pierre 
Fauchard. He maintains a practice 
at 654 Madison Ave., New York 
City, limited to periodontics, 
implantology and esthetic surgery.

He can be reached at (212) 355-
0004 or drdavidlh@aol.com.

About the author

implant-related presentations. While many meetings these days have 
sessions related to implants, this group had the foresight and fortitude 
to offer them years earlier than any other meeting.

Dr. Gerard Scortecci is the chairman of the implant section of the 
Journeé Dentaires de Nice, and has been for many years. He has done 
a formidable job with masterful presentation choices that are devoid 
of the political or commercial pressures that sometimes surround such 
organizations.

Scortecci is a wonderful practitioner, author and modest colleague 
who endeavors to give a forum to practitioners, as well as implant 
manufacturers, to elucidate new procedures, products and regenerative 
materials so that participants can best serve their patients. He is to be 
congratulated on his achievements and impartiality.

During the Nice meeting, the exhibits were presented in a neat and 
orderly fashion, making it easy to find the new products as well as mak-
ing them accessible to all. 

Drs. M. Kaduch and M. Burdin have worked exhaustively over the 
years to cultivate a wonderful meeting with a unique personality that 
incorporates all of the style and class the French Riviera is known for.

I have attended this congress several times, and I hope this gem of 
a biennial meeting continues to flourish and sparkle under the French 
Riviera’s sun. DT

David L. Hoexter is director 
of the International Academy for 
Dental Facial Esthetics, and a clini-
cal professor in periodontics at 
Temple University, Philadelphia. 

(From left) Dr. M. Kaduch, organizer of the Jounées Dentaires de Nice; Dr. Robert 
Edwab, executive director of the Greater New York Dental Meeting (GNYDM); Dr. Cliff 
Salm, general chairman of the GNYDM; Prof. David Hoexter, editor in chief of Dental 
Tribune.
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Keith Drayer is vice president 
of Henry Schein Financial Ser-
vices, which provides equipment, 
technology, practice start-up and 
acquisition financing services 
nationwide. 

Henry Schein Financial Servic-
es can be reached at (800) 853-
9493 or hsfs@henryschein.com.

Please consult your tax advisor 
regarding your individual circum-
stances.

The American Recovery and 
Reinvestment Act of 2009 was 
signed into law on Feb. 17 with 
some of the best benefits having 
limited remaining time eligibility.

Small business owners have lim-
ited time in 2009 to benefit from the 
most lucrative tax incentives for 
acquiring technology and/or equip-
ment.

If your practice is ready to buy 
equipment or software, the tax 
incentives for doing so are bet-
ter than ever. These benefits will 
expire, or be reduced, as of Jan. 1, 
2010.

The American Recovery and 
Reinvestment Act accompanied by 
lower interest rates make this a 
strategic time to invest in your 
practice to meet the demands of 
today’s health care industry.

Because of these beneficial con-
ditions, installing equipment and 
technology in 2009 can create a 
cash flow win-win for health care 
practitioners “in the know.”

Can you deduct $250,000?
For the 2009 tax year, many small 
businesses may potentially deduct 
up to $250,000 if the equipment or 
software is placed in service.

This valuable break is the Sec-
tion 179 depreciation deduction 
privilege, and it is an exception 
to the general rule that you must 
depreciate equipment and software 
costs over several years.

Section 179 is an annual “use it 

or lose it” accelerated deduction 
benefit that optimally lowers tax-
able income.

The bonus depreciation is allow-
able for regular and alternative 
minimum tax (AMT) purposes for 
the tax year in which the property 
is placed in service.

Property eligible for this treat-
ment includes:

• Property with a recovery peri-
od of 20 years or less (almost all 
dental equipment).

• Standard software/practice-
management software.

Who can take the deduction?
This deduction is available whether 
you are a sole proprietorship, part-
nership or corporation (S corpora-
tions are subject to different rules). 
If you plan to acquire equipment 
in the near future, purchasing it 
before year’s end is prudent.

What type of financing is eligible?
Utilizing a finance agreement or 
capital lease to acquire technology 
or equipment will qualify for this 
benefit, while true leases or fair 
market value agreements will not. 

If you use a finance agreement 
to acquire your equipment and you 
have deferred payments, you may 
file your tax returns and achieve 
the benefits before you have made 
any payments.

Avoid last-minute decisions
Don’t wait too long to acquire tech-
nology or upgrade your office.

Although it is true that you can 

By Keith Drayer

Tax breaks and limited-time laws make 2009 the right time to invest in your practice 

Fiscally fit in 2009

Financial Matters DENTAL TRIBUNE  |  August 20098A

Equipment not 
more than $800,000

$300,000
$250,000

$25,000

$5,000
$280,000

38%

$106,400

Calculations

A. Equipment price
B. Section 179 deduction
C. 50% bonus depreciation
 (A - B x 0.50)
D. 2009 MACRS deduction
 (A - B - C x 0.20)
E. Total first year tax deduction
F. Combined federal and state tax 
 bracket
G. Total 2009 tax savings as a 
 result of capital expenditure 
 (E x F) 

Annual Internal Revenue Code Section 179 Example

have equipment placed in service 
by Dec. 31 to take advantage of 
the incentives, waiting too far into 
the year may mean that you will 
settle on your selections because of 
diminished year-end choices.

Now is the right time to meet 
with an equipment or technology 
specialist and discuss acquiring 
the optimal production-enhancing 
technology and equipment that will 
help your practice stay fiscally fit.

Don’t forget bonus depreciation
Your practice may generally claim 

first-year bonus depreciation deduc-
tions equal to 50 percent of the cost 
that is left over after subtracting 
allowable Section 179 deductions 
(if any).

If your business uses the calen-
dar year for tax purposes, you only 
have until Dec. 31 to take advantage 
of the generous $250,000 allow-
ance. 

Don’t wait to see if 2010 will pro-
vide the same opportunity. Act now 
and take advantage of all the ben-
efits available through this current 
legislative windfall. DT

Invest in your practice with HSFS
Henry Schein Financial Services 

(HSFS) business solutions portfo-
lio offers a wide range of financing 
options that make it possible for you 
to invest in your practice for greater 
efficiency, increased productivity and 
enhanced patient services.  

HSFS helps health care practition-
ers operate financially successful 
practices by offering complete leasing 
and financing programs. HSFS can 
help obtain financing for equipment 

and technology purchases, practice 
acquisitions and practice start-ups.  

HSFS also offers value-added ser-
vices including credit card accep-
tance, demographic site analysis 
reports, patient collections, patient 
financing and the Henry Schein Credit 
Card with 2% cash back or 11/2 points 
per dollar spent.

For further information, please call 
(800) 853-9493 or send an e-mail to 
hsfs@henryschein.com.




