
By Aaron Rothkopf, Dental Tribune

T
he South’s largest city is set to 

once again host one of the larg-

est dental meetings in the Unit-

ed States. The Hinman Dental 

Society and Atlanta will join forces from 

March 12 to 14 for the 113th annual meet-

ing, to be held at the Georgia World Con-

gress Center.

Continuing with the long-standing tra-

dition of providing excellence to the 

nation’s dentistry practices, this year’s 

meeting will offer hundreds of work-

shops and lectures in order to strength-

en, refresh or even implement new ideas 

into practice. From  CPR recertification 

to learning how vaping is challenging 

dentists across the country, there will be 

plenty to experience. 

You can choose from lectures to work-

shops to informational sessions for your 

office staff. This year there will be more 

than 70 speakers, so there will be some-

thing for everybody.

On Thursday, March 12 at 5:30 p.m., 

head to the Sydney Marcus auditorium 

in Building A for this year’s keynote 

speaker, Republican Congressman Dr. 

Rich McCormick. Rep. McCormick serves 

Georgia’s 7th congressional district. 

Before being elected to the House, Mc-

Cormick served in the U.S. Marines and 

Navy as a helicopter pilot and physician. 

During his two decades of service, Rep. 

McCormick deployed to combat zones in 

Africa, the Persian Gulf and Afghanistan.

The exhibit hall will be the mecca of 

information and will be packed with 

exhibitors. More than 13,000 dental pro-

fessionals will be wandering the aisles 

learning from featured speakers, trying 

out dental gadgets at a plethora of booths 

Tradition lives on with Hinman 
Dental’s 113th annual meeting

The letter H greets attendees to the 2025 Hinman Dental Meeting in Atlanta. This year’s 

meeting, the 113th edition, will take place from March 12 to 14. Photo/Eric Seid, Dental Tribune
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deliver stable corrections.

” page A6

REDUCING WASTE AND RAISING 
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By Dental Tribune Staff

The  ICOI Winter Implant Symposium 

2026, hosted by the  International Con-

gress of Oral Implantologists (ICOI), will 

take place  March 19 to 21at  The Westin 

Washington DC Downtown in Washing-

ton, D.C. 

This focused three-day event gath-

ers implant dentists, specialists, lab 

technicians, students and industry pro-

fessionals from around the world for  

an in-depth exploration of contempo-

rary implant dentistry practice and re-

search. 

With this year’s theme,  “Surviving 

Implant Dentistry,”  the symposium is 

designed to address both fundamental 

principles and emerging challenges in 

implant care — from long-term treat-

ment outcomes to biological and me-

Staff

Do more than survive implant dentistry with ICOI’s 
Winter Implant Symposium in Washington, D.C.

” See HINMAN, page A2

chanical complications that clinicians 

encounter in daily practice.

Attendees will have the opportunity 

to participate in specialized pre-sym-

posium courses, main sessions and an 

exhibit hall where the latest products, 

technologies and hands-on experiences 

are on display. 

The event’s format fosters rich interac-

tion between delegates and exhibitors, 

encouraging professional exchange and 

networking in the heart of the capital. 

Whether you are a practicing implant 

clinician, researcher or member of a 

dental implant team, the ICOI Winter 

Implant Symposium 2026 offers essen-

tial clinical insights, evidence-based 

perspectives and practical tools to el-

evate patient-centered care in implant 

dentistry.

Learn more and register at icoi.world/

upcoming-events/.
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and reconnecting with old friends while 

making new ones. And as a special treat, 

there will be puppies! 

The Atlanta Humane Society will be 

bringing puppies to pet on Friday, March 

13 from 2 to 4 p.m. at booth No. 1145. 

The exhibit hall will have it all when 

it comes to your dentistry wants and 

needs.  The exhibit hall will be open all 

three days of the meeting.

In addition to the education sessions 

and the exhibits, there will a handful of 

special events to attend. On Friday, enjoy 

a guided tour of some of Atlanta’s most 

historic neighborhoods, all while enjoy-

By Aaron Rothkopf, Dental Tribune

It may be the dead of winter, but Chi-

cago will come alive with excitement as 

more than 21,000 dental professionals 

will descend on the Windy City for the 

annual Chicago Dental Society Midwin-

ter meeting, taking place Feb. 19 to 21. 

The three-day dental show will take 

place at the McCormick Place West and 

will offer more than 200 courses and 140 

speakers covering a wide range of topics 

within the dentistry field, a variety of 

new entertainment events and an exhib-

it hall filled with hundreds of exhibitors. 

The lineup of speakers at this year’s 

event will once again be top notch. Doz-

ens of topics ranging from pediatric den-

tistry to crowns and implants will be just 

some of the many lectures you can at-

tend. Join nearly 150 panelists and speak-

ers as they descend on Chicago with the 

latest tips and advice to help you and 

your practice succeed.

You won’t want to miss this year’s 

keynote speaker — former professional 

hockey player Chris Chelios. Chelios 

is a three-time Stanley Cup cham-

pion and has the title of oldest active 

player in the National Hockey League. 

He has played the most games of any 

active player in the NHL. Chelios will 

be speaking Thursday, Feb. 19 from 

4:30 to 5:30 p.m., and tickets cost $15. 

Stretch your legs and grab some popcorn 

to snack on as you walk through the ex-

hibit hall this year. Chicago’s very own 

Garrett Popcorn will be available as you 

go from booth to booth seeing the latest 

trends and gadgets on display. Hundreds 

of companies will have representatives 

ing a cold brew. The Atlanta Beer Bus will 

first head to Atlantucky, owned by hip 

hop stars Nappy Roots. It will then wind 

on hand to tell you about what’s new in 

the dental field and with their compa-

nies. 

The exhibit hall will be open Thursday 

and Friday, Feb. 19 and 20, from 9 a.m. to 

5:30 p.m., and Saturday, Feb. 21 from 9 

a.m. to 3 p.m.

In addition to popcorn, you can also 

enjoy your favorite alcoholic drink while 

networking with colleagues and walk-

ing the exhibit hall floor. Sips, Suds, and 

Sales will return this year and is your 

chance to have a glass of wine or beer 

and do some shopping with your favor-

ite vendors. The event will take place Fri-

day, Feb. 20 from 3:15 to 5:15 p.m. and is 

open to all attendees

Attendees looking for CE credit will 

have ample opportunities. The Chicago 

Dental Society generally awards 1 credit 

per 1 hour of instruction. At this year’s 

event, attendees can join an all-day track 

and earn up to 7.5 credit hours. Individu-

its way to Halfway Crooks and finally 

stop at Biggerstaff Brewing near Martin 

Luther King Jr’s birth home.

Then at 7 p.m., put on a suit — but not 

a wetsuit — and go for a magical evening 

Under the Sea at the Georgia Aquarium. 

Hinman’s Night Out will include dinner, 

dessert and two drinks. All of the exhib-

its at the aquarium will be open, and 

you can sway like you’re on the ocean to 

tunes from The Stephen Lee band.

For a list of all the exhibits and activi-

ties, go online to hinman.org or down-

load the Hinman Dental mobile app to 

access show specials, course handouts 

and room locations, the exhibitor list 

and floor plan and more all from the 

convenience of your phone.

al courses can offer 1.5 CE for short cours-

es or up to 3 to 6 credits for workshops. 

Check with each course for exact details. 

There is still time to register for many 

of sessions, although several of them 

require a fee. Make sure you have your 

badge with you at these sessions since 

the scan and the verification code are 

necessary for you to receive the credit.

One highlight will be the “A Night of 

Beats, Bash and Bites,” which kicks off 

Friday night. There will be a live DJ as 

well as unlimited drinks and tasty ap-

petizers. The party will go from 7 to 11 

p.m. at the McCormick Hyatt Regency 

Ballroom.

And once again, you can have every-

thing that’s going on at your fingertips. 

Just download the Midwinter Meet-

ing app to plan your schedule, preview 

speakers and exhibits and connect 

with other attendees or go online to  

midwintermeeting.eventscribe.net/.

Chicago’s Midwinter 
Meeting comes alive

Head to the Georgia Aquarium on March 13 

for Hinman’s Night Out. Tickets are $70 for 

most attendees. Photo/vulturesong, via  

Wikimedia Commons

Staff

The Chicago Dental Meeting will take place Feb. 19 to 21.  Photo/Nirmala Singh, Dental Tribune
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20 years of protecting kids’ smiles
As the nation observes National Chil-

dren’s Dental Health Month in February, 

America’s ToothFairy is celebrating its 

20th anniversary, marking two decades 

of advancing children’s oral health by 

strengthening the nonprofit clinics and 

community organizations that serve 

them.

Founded in 2006 by renowned dentist 

Dr. Cherilyn Sheets in response to the 

U.S. Surgeon General’s call to address 

the “silent epidemic” of dental disease, 

America’s ToothFairy was established 

as a collaborative effort among clini-

cians, academic leaders, corporations 

and community partners committed to 

improving oral health outcomes for un-

derserved children. 

National health data shows that prog-

ress has been made: public health litera-

ture has historically estimated that den-

tal disease once accounted for more than 

50 million school hours lost annually, 

while more recent data from the Cen-

ters for Disease Control and Prevention 

estimates that approximately 34 million 

school hours are still lost each year be-

cause of unplanned or emergency dental 

care —  highlighting both meaningful 

gains and the continued need for action.

Over the past 20 years, America’s 

ToothFairy has grown from supporting 

a small network of committed providers 

into a trusted national resource partner. 

Thanks to the generosity of donors and 

corporate sponsors, the organization 

has delivered more than $27 million in 

donated products, equipment, educa-

tional materials, financial support and 

programming to nonprofit clinics and 

community organizations nationwide. 

Through these efforts, more than 

9.4 million youth have received dental 

care at clinics supported with America’s 

ToothFairy resources, and 15.9 million 

children, teens and caregivers have re-

ceived oral health education and preven-

tion materials designed to promote life-

long healthy habits.

“National Children’s Dental Health 

Month is about prevention, education 

and access — and that’s exactly where 

our work has focused for the past 20 

years,” said Jill Malmgren, executive 

director of America’s ToothFairy. “This 

anniversary year is an opportunity to 

celebrate progress while also recogniz-

ing that many safety-net dental clinics 

are still rebuilding capacity after the 

pandemic. With the right partners, we 

can help more children get the care and 

education they need to stay healthy and 

succeed in school.”

The organization’s top priority in 2026 

is its Dental Resource Program (DRP), 

which currently supports 57 nonprofit 

clinics in 21 states, providing essential 

supplies and resources that help clinics 

serve children in communities where ac-

cess to care remains limited. Before the 

COVID-19 pandemic, these clinics collec-

tively reached more than 530,000 chil-

dren annually. Today, rising costs, work-

force shortages and reduced resources 

continue to limit how many children can 

be served, despite persistent demand.

America’s ToothFairy invites corpo-

rations —  both within and beyond the 

dental industry —  to explore partner-

ship opportunities that help restore and 

expand access to oral health resources 

for underserved children. Interested or-

ganizations can learn more at Americas-

ToothFairy.org or contact Jill Malmgren 

at jmalmgren@ncohf.org.

(Source: America’s ToothFairy)

NEWS
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Each year, staff from Augusta Regional Clinic 

in Fishersville, Va., provide free preventive 

care and oral hygiene supplies to more than 

1,000 students across local elementary and 

middle schools. Product donations help 

offset expenses and keep this lifeline 

running at full capacity. ‘Without America’s 

ToothFairy’s support,’ said Clinic Director 

Sophie Parson, ‘we would have had to cut 

schools or turn away children.’

Photo/Provided by America’s ToothFairy



Henry Schein names Frederick M. 
Lowery as chief executive officer

Henry Schein, the world’s largest pro-

vider of healthcare solutions to office-

based dental and medical professionals, 

announced the appointment of Freder-

ick M. Lowery as its new chief executive 

officer effective March 2, at which time 

he will join the Board of Directors. 

Lowery succeeds Stanley M. Bergman, 

who will step down as CEO after 35 years 

and continue to serve as chairman of the 

board to ensure a smooth and effective 

leadership transition.

“I am honored to join Henry Schein 

at such a pivotal moment. This is an or-

ganization with immense potential to 

impact clinicians and patients, given its 

remarkable reputation for innovation, 

customer service and partnership,” Low-

ery said.

Lowery brings more than two decades 

of healthcare expertise to Henry Schein, 

with a strong track record of scaling 

complex businesses to drive significant 

growth and sustained value creation. 

Most recently, he served as executive 

vice president and president, laboratory 

products and bioproduction at Thermo 

Fisher Scientific, leading the Fisher Sci-

entific distribution channel’s above-

market performance. 

His experience growing distribution 

and owned product businesses — in-

cluding manufacturing, R&D, market-

ing and sales functions — closely aligns 

with Henry Schein’s business model, po-

sitioning him well to guide the compa-

ny’s next phase of growth and continued 

execution of its BOLD+1 strategic plan.

“I look forward to working with Team 

Schein to build on the strong foundation 

established by Stan while accelerating 

value creation,” Lowery said.

Prior to joining Thermo Fisher, Low-

ery worked in leadership roles for May-

tag Corporation and General Motors. He 

holds a master’s degree in manufactur-

ing management from Kettering Univer-

sity (formerly General Motors Institute 

of Engineering and Management) and 

a bachelor’s degree in mechanical engi-

neering from Tennessee Technological 

University.

“I am very pleased to welcome Fred to 

Henry Schein. Beyond his extensive op-

erational experience, he brings a leader-

ship philosophy that reflects the values 

that have long defined our company,” 

said Bergman. 

“We are excited about our strategic 

partnership with Henry Schein and look 

forward to supporting the next chapter 

of the company’s journey under Fred’s 

leadership,” said Max Lin, board mem-

ber and vice chair of the nominating and 

governance committee at Henry Schein 

and partner at KKR.

(Source: Henry Schein)
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Industry veteran brings more 

than 20 years of healthcare 

distribution experience and 

operational excellence

Henry Schein’s next CEO, Frederick M. 

Lowery. Photo/Provided by Henry Schein
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Advances in aligner treatment for 
open bites deliver stable correction
By Dr. Terry Sellke

Orthodontic therapy has faced three 

persistent challenges for decades: sta-

bility of correction, retention strategy 

and management of open bites —  par-

ticularly in non-growing patients. This 

case study addresses all three, demon-

strating effective and efficient manage-

ment using updated protocols, remote 

monitoring and an advanced system for 

aligner therapy.

Introduction

Research shows that the first arch to re-

lapse in retention is usually the lower, 

with cases exhibiting crowding or deep 

bite malocclusions. In our office, we re-

fer to this as “late maturational changes 

of the face,” in which the balance be-

tween the lips and cheeks externally and 

the tongue internally create the equilib-

rium that determines tooth position. 

As the patient ages, the tongue recedes, 

the influence of the lips and cheeks be-

comes dominant, and dental crowding 

can re-emerge. 

But what about cases where the tongue 

(even in adults) is dominant, creating 

challenges in both space closure and 

long-term stability? 

This case report is representative of 

how our approach to these clinical chal-

lenges has changed over the years. We 

treated the patient for an open bite al-

most 15 years ago with fixed appliances, 

reflecting the clinical thinking of that 

time. As seen in many open bite cases, 

relapse occurred. 

Our standard retainer protocol has 

now evolved over time and is tailored to 

case type. For retreatment, we used FX-

Clear aligner therapy, achieving an ex-

cellent result in six months, with stabil-

ity of the correction now observed three 

years later. 

Case background

The patient’s initial diagnosis was gener-

alized spacing with an open bite and lack 

of anterior guidance.  Our prior treat-

ment involved, as you would expect, 

braces and elastics. Once spaces were 

closed, we used anterior vertical elastics 

to address her open bite and create ante-

rior guidance. Treatment was completed 

in 11 months, achieving a very good re-

sult.

The patient declined fixed retainers, 

and upper and lower Essix retainers 

were provided to help discourage pos-

terior eruption. Unfortunately, she was 

only compliant with retainer wear dur-

ing the first year of retention. 

When she returned years later, we ob-

served relapse of both spacing and her 

open bite. Her chief complaint was “I 

hate my smile!” However, she had hesi-

tated to come back since, now at age 65, 

she did not want braces. Her return to 

our office is a testament to her satisfac-

tion with her prior smile results. 

Advancements in aligner therapy 

The good news is that aligner treatment 

has advanced so much in recent years 

that, when she finally came in, we were 

confident we could correct her maloc-

clusion better and faster. After using 

traditional aligners for thousands of 

patients over the years, we switched to a 

new generation of clear aligners, FXClear 

from OrthoFX. By the time of her re-ex-

amination, we had already successfully 

treated more than 1,000 cases with FX-

Clear, seeing substantial improvements 

such as fewer refinements, shorter treat-

ment times and superior finishes.

Diagnosis

Cephalometrically, the patient demon-

strated a brachycephalic facial pattern, 

without an open bite skeletal pattern. 

Facially, she exhibited the retruded lips 

and inadequate smile display commonly 

seen in a 65-year-old woman.

Her dental spacing was worse than 

her initial presentation. I feared tomo-

graphic evidence would yield condylar 

resorption, but her tomograms showed 

remarkably good condylar position with 

minimal lipping for an older adult pa-

tient with no anterior guidance.

Periodontal health was excellent, with 

no evidence of additional bone loss or 

resorption. 

Treatment plan

Our objective was to close spaces as well 

as create a functional overbite and over-

jet. Of course, stability was a primary 

concern.  Our plan:

1. Correct the overbite via posterior 

tooth depression using FXClear align-

ers. We did not want anterior eruption 

via anterior elastics because of risk of 

relapse.

2. Space closure minimizing anterior 

retraction to prevent further reduction 

of her smile and profile. FXClear aligners 

are really effective in allowing us to posi-

tion anterior teeth in the optimum posi-

tion anterior-posteriorly, for the sake of 

smile and profile.

Details

• # aligners: 22

• # refinements: 0

• Treatment time: 6 months

• Remote monitoring: no office visits 

between aligner delivery and retention

CASE STUDY

Images from diagnosis. Photos/Dr. Terry Sellke

Images from treatment.



This motivated patient achieved re-

markable results in just six months 

of active treatment, with periodontal 

health maintained and no refinements 

required despite the extent of planned 

movement. We have found FXClear 

aligner treatment for open bite cases to 

be highly stable.

In the past, patients often reported 

pain with aligner changes. Since adopt-

ing FXClear, patients —  including this 

one — consistently report a comfortable 

aligner experience.

Retention protocol

Based on 50 years of clinical experience, 

ongoing research at the University of Il-

linois Chicago, and 36 years as co-clinical 

director in their Department of Ortho-

dontics, we have adopted the following 

retention protocols:

A. Always use a fixed lower bonded re-

tainer 3=3.  If the patient refuses a fixed 

retainer, we have them sign a release 

form.

B. Essix retainers worn 10 hours at 

night are perfect for most retention:

• Initial overbite: Upper Essix 4–4 or 

5–5, depending on rotations, overbite se-

verity and skeletal pattern, to maintain 

overbite and overjet.

• Initial open bite: Full-coverage upper 

Essix worn ≥10 hours/day; add lower Es-

six as needed to prevent posterior erup-

tion and improve stability.

• TMD: Essix worn only during sleep 

to allow for free mandibular movement. 

Forward mandibular positioning during 

sleep unloads the condyles, which is ben-

eficial in managing TMD-related issues 

such as nocturnal bruxism or clenching.

• Open bite and spacing: In this pa-

tient’s case, retention with upper/lower 

bonded retainers plus upper Essix worn 

10+ hours/day to prevent posterior erup-

tion.

Post-Retention Stability

 All of our cases, including retention, are 

monitored remotely with Dental Moni-

toring. Retention patients scan every 

three months, enabling early interven-

tion and reducing in-office visits.

Retention photos taken one year later 

show stability of overbite and ante-

rior space closure. The patient has been 

somewhat inconsistent with upper Es-

six retainer wear, resulting in a small 

space distal to #11. We most recently saw 

her for a new upper Essix retainer. At 68 

years of age, the patient is delighted with 

the stability of her FXClear aligner treat-

ment — and so are we.
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About the author

Dr. Terry Sellke has been in private practice at three 

locations in Illinois for 50 years. He was co-director 

at the orthodontic clinic at the University of Illinois, 

Chicago, for 36 years, and he remains active in re-

search and publications. He is passionate about his 

profession and using the latest technology to en-

hance care.

Images from post-retention.
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Reducing waste, raising standards: 
Sustainable packaging in dentistry
By Dentsply Sirona Staff

FDI World Dental Federation and 

Dentsply Sirona are both old hands at 

sustainability. FDI launched its wide-

ranging initiative, “Sustainability in 

Dentistry”, in 2021, with Dentsply Sirona 

as a founding partner. That same year, 

Dentsply Sirona introduced its own sus-

tainability strategy, “BEYOND: Taking 

Action for a Brighter World” — building 

on earlier environmental efforts to re-

duce its ecological footprint, while also 

addressing social and governance priori-

ties. 

The two organizations are looking 

back on a successful partnership, push-

ing for more sustainability throughout 

the dental industry and creating a host 

of resources for dental professionals. To-

day, they want to talk about packaging. 

Here with us are Tony Johnson, SVP, 

chief supply chain officer and executive 

sponsor for ESG at Dentsply Sirona; Da-

vid Ferguson, SVP, global business units 

at Dentsply Sirona; and Assist. Prof. 

Nikolai Sharkov, president elect of FDI 

World Dental Federation. 

Nikolai, why is FDI tackling packaging as 

part of its Sustainability in Dentistry ini-

tiative?

Sharkov: Packaging is a major contribu-

tor to unsustainable practices and one 

of the main sources of environmental 

impact in oral healthcare. Yet, globally, 

only about 9 percent of plastic waste is 

recycled. Within the sector, packaging, 

especially single-use plastics, remains 

one of the most visible forms of waste. 

It often burdens dental practices with 

excess volume and limited recyclability. 

When developing the “FDI Consensus 

Statement on Environmentally Sustain-

able Oral Healthcare”, we found that 

packaging emerged as one of the key 

drivers of unsustainable practices in the 

dental industry.

The good news, though, is there is a lot 

of potential to reduce packaging volume 

and environmental impact. Through 

our Sustainability in Dentistry initia-

tive, we’ve developed an interactive 

toolkit that helps dental professionals 

identify ways to increase the sustain-

ability of their practice, including how to 

deal with packaging. We also launched 

the Pledge for Sustainable Dentistry, 

which invites professionals to commit 

to reducing the environmental foot-

print of their work. Industry partners 

like Dentsply Sirona have helped us turn 

that pledge into action by designing 

more recyclable packaging, but also by 

educating the community.

Tony, what role does sustainable packag-

ing play for Dentsply Sirona?

Johnson: As the world’s largest diversi-

fied manufacturer of professional dental 

products and technologies, we recognize 

that our scale comes with a responsibil-

ity to reduce the environmental impact 

of our packaging and to lead by example.  

Our primary focus at this point in our 

journey is on transitioning to recyclable 

packaging. We are actively replacing 

plastics with paper and cardboard alter-

natives, and we are working toward our 

goal of making all our packaging recy-

clable by 2030. 

This target is a key goal of our sustain-

ability strategy “BEYOND: Taking Action 

for a Brighter World”. But our efforts go 

beyond recyclability — we are also work-

ing to reduce packaging size and weight, 

minimize components and improve 

material sustainability. The overarching 

aim is to optimize our packaging to use 

and waste less material. 

One example: We reduced the size and 

weight of our Endo Solution Kit packag-

ing and moved to 100 percent recycled 

paperboard, cutting down on both ma-

terial use and CO2 emissions. Across our 

U.S. and European sites, we are in the 

process of switching from plastic foam 

inserts to paper-based cushioning and 

eliminating dual shipping boxes in favor 

of consolidated solutions. 

Importantly, we know this effort 

aligns with how practices are already op-

erating. A survey we conducted showed 

that 89 percent of dental practices recy-

cle cardboard and 74 percent recycle pa-

per. That means shifting to more paper-

based materials makes recycling easier 

and more likely to happen.

Ferguson: And the benefits extend 

beyond sustainability. Smaller, lighter 

packaging lowers transport emissions 

and improves storage efficiency — 

which is especially valuable in crowded 

practices and labs. Depending on the lo-

cation, it can also reduce disposal costs, 

which is an added bonus for dental prac-

tices.

Another important point is align-

ment with regulatory shifts. The Euro-

pean Union already mandates recyclable 

packaging for non-medical devices by 

2030, and they’ll reassess medical device 

packaging rules by 2035. We’re working 

to get ahead of that timeline, and our 

progress since 2024 reflects that. 

For example, in the U.S., we’re expand-

ing the use of paper-based inserts across 

our Sterimate and Nupro products, and 

our production site in Germany is now 

introducing inserts made from bio-

based starch for most of its handpieces.

What are dental professionals looking for 

when it comes to sustainable packaging?

Ferguson: More than ever, dental profes-

sionals want packaging that aligns with 

their values. They want products that 

work well, are safe and don’t create un-

necessary waste. We find that patients 

are also paying more attention to sus-

tainability, with growing expectations 

for care that reflects environmental 

awareness. By improving packaging, 

we’re enabling practices to operate more 

efficiently while also enhancing the 

overall patient experience.

Johnson: Right. Our goal is to make 

sustainability frictionless. When den-

tists open a Dentsply Sirona product, 

they should find recyclable, compact 

and clear packaging — something that 

protects the product and reduces envi-

ronmental burden.

Behind the scenes, our Sustainable 

Packaging Team has developed a road-

map through 2027 that focuses on opti-

mizing secondary and tertiary packag-

ing — things like outer boxes, protective 

materials and labeling. For example, 

we’re switching from foam inserts to re-

cyclable paper-based cushioning and are 

using corrugated cardboard in most of 

our shipping boxes.

We’re also evaluating primary pack-

aging, which is more complex due to 

sterility requirements and regulatory 

oversight. But even here, we’re testing 

the option to replace plastic blister packs 

and barrier films without compromising 

product safety.

Nikolai, what makes sustainability in 

packaging such a collaborative effort?

Sharkov: There is no one-size-fits-all 

solution. What’s recyclable in one coun-

try might not be recyclable in another. 

Practices face different regulations and 

waste management systems. But what 

we’ve seen through our Sustainability in 

Dentistry project is that dental profes-

sionals themselves are eager to be part of 

the solution. Many are actively looking 

for ways to contribute but need support 

to be able to do so effectively.

That’s why we focus so heavily on edu-

cation and collaboration. Together with 

Dentsply Sirona and other partners, 

we’ve created practical resources like 

our two Massive Open Online Courses 

(MOOC), on sustainable dentistry. These 

courses are free, practical and available 

in several languages. They give dental 

professionals the tools to embed sustain-

ability into their practices and rethink 

everything from materials to workflows. 

What advice would you offer dental pro-

fessionals who want to get started?

Sharkov: I would encourage every pro-

fessional to explore the toolkit and take 

our MOOCs. These are accessible tools 

that help you understand where the den-

tal industry stands, which challenges we 

need to tackle and how to do this. Sus-

tainability in dentistry is a journey — 

and it starts with awareness, then action.

INDUSTRY

To get started
Access the Sustainability in Dentistry Massive Open 

Online Courses by going to www.fdiworlddental.

org/access-sustainability-dentistry-massive-open-

online-course-five-languages.
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